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Luiz Tarquinio Presidente do Conselho de Administrag¢ao Jean Oliveira Diretor Comercial
Airton Galinari CEO Coamo
Frederico Logemann Head Inovacao e Estratégia SLC Agricola

Bernardo Nogueira Diretor Presidente Geraldo Berger VP Bayer América Latina
Pedro Palma CEO Rumo

Fabiano Schneider Diretor Industrial & Produto
Diego Wenningkamp Diretor de Implantacdo Projetos e Servicos Digitais Renato Arroyo Diretor Financeiro e Rl
Murilo Schneider Co-CEO Procer

Bernardo Nogueira Diretor Presidente
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COMO TUDO COMECOU

IMIGRACAQ DA FAMILIA KEPLER PARA 0 BRASIL
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Navio com imigrantes alemaes.
Bremen — 1896.

Oficina dos Irmaos Kepler, 1925

Adolfo Kepler Senior (Foto de 1936) Olga Richter Kepler (Foto de 1937)

KEPLER
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Rezar e trabalhar



HISTORIA COM MARCOS NOTAVEIS E CRESCIMENTO SUSTENTAVEL

1925

FUNDACAOQ DA KEPLER IRMAQS,
PEQUENA FERRARIA INDUSTRIAL EM PANAMBI - RS

FASE 01

&

QUALIDADE PESSOAS

1975

FASE 02

DA FUNDACAO PARA 0 IPO IPO E CRESCIMENTO DO AGRONEGOCIO CRESCIMENTO E RETORNOS SUSTENTAVEIS

&

RELACIONAMENTOS

INAUGURAGAO DO NOVO PARQUE

Ta

TR

EXCELENCIA
PORTOS OPERACIONAL
1992 2015
PRIMEIRO PROJETO LEAN MANUFACTURING E
PORTUARIO EM SANTOS - SP IMPLEMENTAGAO SAP

FASE 03

DIVERSIFICAGAO

2022
ANUNCIO DE
COMPRA DA PROCER

1950

INICIO DA PRODUGAO DE
MAQUINAS DE LIMPEZA E
EQUIPAMENTOS PARA GRAQS

1980
OFERTA PUBLICA INICIAL
DA KEPLER (KEPL3]

2004
INAUGURACAO DA UNIDADE
FABRIL DE CAMPO GRANDE - MS

2016
INAUGURACAO DO
PRIMEIRO CENTRO DE
DISTRIBUICAO

12025
MARCA DOS
100 ANOS
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CRESCIMENTO DO AGRONEGOCIO E CAGR 5,7%

30% DA 70% DA
PRODUCAQ PRODUCAQ

7 0% DA 30% DA
PRODUCAO PRODUCAO
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Fonte: Cogo Inteligéncia em Agronegdcio



CRESCIMENTO DO AGRONEGOCIO E CAGR 5,7%

Armazenagem
Irrigacao e
Logistica

Equipamento Equipamentos

e insumos e insumos
Comprar e Comprar e
desenvolver desenvolver
terras terras
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CRESCIMENTO DO AGRONEGOCIO E CAGR 5,7%

COLAPSO DA INFLAGCAO DO
INFRAESTRUTURA FRETE 332

146 150
119 133 o

00 01 02 03 04 05 06 0?7 08 09 10 11 12 13

(=N
B
(=Y
(53]
[y
o
[y
~N
[y
@
=
w

20 21 22 23 24  25E

= Total Safra o C(apacidade instalada



EVOLUCAO DA SAFRA BRASILEIRA DE GRAOS

(MilhGes de toneladas)

+442

MILHOES DE
TONELADAS

COLAPSO DA INFLACAO DO
INFRAESTRUTURA FRETE
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O R )
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. . Projecao capacidade de MEDIA HISTORICA DOBRAR CRESCIMENTO
= Total Safra o Capacidade instalada o B o @ 5 MilhGes de toneladas [ﬁ 1 Milhdes de toneladas
y~ armazenadas por ano armazenadas por ano
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CORRELACAO CICLOS DO MERCADO E RESULTADOS KEPLER

1815 [l 1512 Bl 1649
10 11 12 13 14 15 16 17 18 19 20 21 22 23 UDM

MARGEM EBTIDA e4

O PRODUTOR DE SOJA (%)

- RECEITA LiQUIDA KEPLER (R$ MM) =)= FATURAMENTO CSMIA* (R$ BI)



FATORES QUE SUSTENTAM O CRESCIMENTO

Fase 3

ARMAZENAGEM COMO

PRIORIDADE ===
(FATOR CRITICO) ==
PROJECAQ DE DOBRAR || == SIS LEAN MANUFACTURINGS'
A PRODUGAO + DEFICIT e ea= E |
LG EIRIALIZACAD == gl%(lggléléglég
ggEﬁg_ggTANOL,BIUDIESEL, R&S - CRESCIMENTO, |

OLEO E RACAQ)




ESTRATEGIAS KW 2030

Inteligéncia e
Cobertura de
Mercado

Mercado de
Armazenamento

RS§ b

Fortalecer lideranga

Pesquisa &
Desenvolvimento

Exceléncia no
Atendimento

KEPLER
DAY



ESTRATEGIAS KW 2030

Novos mercados

Mercado de

Armazenamento B
S foy

R$6 bi

Fortalecer lideranga

O

Infraestrutura

= R$10 bi
.

Aumentar mercado
enderecavel

Novos modelos
de negdcio

Modernizacgao de
unidades

KEPLER
DAY



ESTRATEGIAS KW 2030

Estratégia 2

Mercado de
Armazenamento )

R$6 bi .......
®

Infraestrutura

R$10 bi

Identificacdo de o

Aumentar mercado
enderecgavel

Monitoramento
das condigdes de
armazenamento
em tempo real

pés-colheita

N

Geragao de receita recorrente por
% meio do fornecimento de dados
(seguradoras, empresas de
trading, bancos)
9 Uso de dados para rastreabilidade

Q- e planejamento de rotas de
transporte mais eficiente

Agronegécio

R$600 bi

Fortalecer lideranga

L J HEHE
argalos no processo R
garg:

Gerar valor com uso de dados

Qualidade graos E@j
©

Gestao de unidades <'|'_\@/»

)

|
|
|

Inteligéncia de
mercado / Tradings

Seguradoras

&

PROCEIR

AGROINTELIGENCIA DE POS-COLHEITA

Logistica

Bancos

KEPLER
DAY



ESTRATEGIAS KW 2030

Diego
Wenningkamp

Aumentar mercado
enderegavel

Mercado de
s Armazenamento B
) iy
- R$6 bi
y @
o s 1
Infraestrutura
R$10 bi
° Ildentiﬁcagéo de Ghd
argalos No processo Uy
Monitoramento garg p

das condigdes de pos-colheita

armazenamento ﬁ

em tempo real
Geragao de receita recorrente por

% meio do fornecimento de dados
(seguradoras, empresas de
trading, bancos)
9 Uso de dados para rastreabilidade

@ | eplanejamento de rotas de
transporte mais eficiente

Agronegécio

R$600 bi

Fortalecer lideranga

:

Gerar valor com uso de dados

Fabiano
Schneider

Murilo
Schneider

KEPLER
DAY
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PILARES ESTRATEGICOS KW 2030
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FABIANO SCHNEIDER

Diretor Industrial & Produto
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NECESSIDADES E DESAFIOS
-

SERIE HISTORICA
Populagdo ocupada no setor primario agronegdcio

| -19,4%
10,23 10,07

IIERiniveiTi

2012 2013 2014 2015 2016 2017 2018 2019

Fonte: CNA- Confederagéo da Agricultura e Pecudria do Brasil

2021 2022

2023

CRESCIMENTO DA CAPACIDADES
Ciclos da safra de aproximadamente 90 dias.

Secadores Vendidos Acima de 200 t/h
40%

o
24% 23%/
14% 139 o——o

6% 5% 7%
1% ./. —®

2015 2016 2017 2018 2019 2020 2021 2022 2023 2024



Unidade de Armazenagem




AUTOMACAO NAS UNIDADES

Secagem
Automacao
r 'y
Secagem he,
Convencional ’
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Agilidade no abastecimento Combustao 307 KEPLER
e controle inteligente mais completa Redug;o donstimp 1d DAY



PROTOTIPOS VIRTUAIS

Melhores produtos e agilidade no desenvolvimento

FLUXO DE ANALISES PARA SIMULACAO VIRTUAL

IDENTIFICAGAO DO PROBLEMA
MODELAGEM INICIAL ’j

SOLUCOES POSSIVEIS Ao 176, Tt Tanston ot Prase 0.

Nodal Contour: Total Velocity at Phase 0.
SOLUCOES 2 | SOLUGOES 3 [l SOLUCOES 4
VARIABILIDADE {88 VARIABILIDADE VARIABILIDADE VARIABILIDADE
A.B,C,D,E A.B,C,D,E A.B,C,D,E AB,C,D,E

COMBINAGGES

VALIDACAO

IMPLEMENTACAO E

MONITORAMENTO BESCARTASAS

5318 Velocil
Streamline 1

Quantidade de Simulagdes

Atual

200 ano
18 ao
MES
1 ao
dia

KEPLER
DAY



TIME TO MARKET

Desenvolvimento em menor espago de tempo 2 Patentes
registradas

+2 Protocoladas

TCRC 120 - TCRC 240
ELEVADOR EA6

SECADORES SECADORES
LINHA DE KWMAX KWMAX ARROZ NOVA LINHA
SECADOR ADS DE SILOS

MAQUINA DE LINHA DE SILOS MAQUINA DE
LIMPEZA 120 E 156 LIMPEZA ML 50 MAQUINA DE
LIMPEZA ROTATIVA

INOVAGAO ALINHADA A
ESTRATEGIA DE MERCADO

NORMA ABNT NBR
BRASILEIRA 17066

ion metiicen e chogan comugmnn

e LINHA ROSCA
MAQUINA DE LIMPEZA MAQUINA DE LIMPEZA MAQUINA DE LIMPEZA VARREOORA JORNADA LEAN JORNADA LEAN NOVA NORMA DE SILOS LINHA BIOCAV

ABERTA60T/H sCs 170 SCS 170 MANUFACTURING DESENVOLVIMENTO

RV/SLIPRING
SILOS RACAO

SILOS ELEVADOS SL 36
ZONA SISMICA

LANCAMENTO A CADA 4 ANOS LANCAMENTO A CADA 2 ANOS LANCAMENTO A CADA 1,5 ANOS -~ -
¢ KEPLER
DAY



DESENVOLVIMENTO E INOVACAO

Evolugdo da receita com novos produtos nos ultimos 5 anos

Novos Produtos =@=\/ersionamentos =o=—"Total Desenvolvimentos
46,1%

Reestruturacao
P&D: Time
exclusivo
14,7%
5,2%
3,0%
2022 2023 2024

Faturamento com novos produtos

1 8, 6% da receitaem 2023
Em 2024 atingimos 46, 1%

Projetos
desenvolvidos

Redugao na emissao de t/CO,

8,73 Mil
4,32 Mil
1,77 Mil
I———

2021 2022

105

Secadores KWMAX
desde 2021

2023

2

(

|
|
12,92 Mil :
|
|
|

2024 g

Projecao

27,20 Mil

]
I
I
I
I
I
I
"

_2025

7,20mil t/CO,

Reducao da emissao

de 2021 a 2024

KEPLER
DAY



0S TRES HORIZONTES DA INOVACAO - ATUAL

valor

tempo

KEPLER
DAY



0S TRES HORIZONTES DA INOVAGAO - 2030

% Receita 2030

‘ META

55%

valor

tempo

KEPLER
DAY



PREPARACAO DAS UNIDADES FABRIS 2025 - 2030

Campo Grande - MS

Area construida de 33.000m?2

Tera sua area fabril atual 100% ocupada

Planta passa de 03 linhas de produtos para 07

DD s s KEPLERINEBER &

Panambi - RS
Area construida de 55.000m2

Expans3o da area de R&S e Portos e Terminais (5.500m2)

¥ Expansdo
. Novos Produtos 5

3

\ L;\;ma"c‘;e{;'&s ; b Liberagao da Fabrica Central, ampliando linhas existentes

Possibilidade de expansao permanece, com area de 19.000m?2

KEPLER
DAY
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DIEGO WENNINGKAMP-

1T

ESTRATEGIA 2

AUMENTAR MERC

Diretor de Implantagao Projetos e Servig




ALUGUEL DE UNIDADES ARMAZENADORAS

A

J

““ N

Construcao de unidades de armazenagem de
graos para locacao aos clientes em locais

|
T

=
estratégicos, sem aporte de capital da ﬂﬁi_gz E
companhia. ===
p —

A

Kepler como protagonista, fornecendo
novas solucées e criando demanda;

il

Capitalizar a posicao unica da Companhia no
mercado;

Gerar novas receitas recorrentes.




EXPERIENCIA QUE GERA CONFIANCA
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POSICAO UNICA DA COMPANHIA NO MERCADO

CONHECIMENTO ACESSO ASSERTIVIDADE CAPACIDADE PRESENCA

Unidades locadas com Grande capilaridade Uma engenharia com Com as entregas 360 ja Robusta rede de
liquidez (seguranga comercial (100+ pessoas tradicao e inovagao executamos obras de Pés-vendas
para o investidor] e 1000+ negécios ano) lado a lado ponta a ponta 9 Centros de Desenvolvimento/
Drivers de produg3o, 25 anos Top Of Mind Amplo corpo de engenharia 250+ obras simultaneas Monitoramento e acesso constante
deficit e logistica. 70% dos clientes recorrentes com 100+ engenheiros PDEK desenvolve os parceiros aos clientes.

DEFINIQZAO SUPORTE E
DO LOCAL S g MANUTENCAQ
o ...:; QJ:L:
el 528 2 o8
KEPLER

DAY



A ESTRUTURA DO MODELO DE ALUGUEL

Estamos criando uma estrutura para conectar as partes interessadas

Através de um fundo ou outros Contratada para construira Utiliza a unidade e paga
mecanismos faz o aporte e unidade e recebe aluguel em contrato de
recebe remuneracao. remuneragao (% de retorno) longo prazo.

Todas as partes interessadas terao outros ganhos intrinsecos, para a Kepler por exemplo, venda dos equipamentos e receitas
recorrentes com contratos de manutencao das unidades alugadas.

Nessa fase inicial o foco esta em clientes que na sua maioria sdo players robustos que querem acelerar originagao e/ou adotem
estratégias asset light.



EVOLUCAO DA JORNADA

Uma trilha de aprendizado, degrau a degrau...

2023 2024

Goal

FINALIZACAO ESTRUTURA
PROPOSTA (INVESTIDOR,
KEPLER E CLIENTE)

APRESENTACAO A
ALGUNS CLIENTES
ALVOS

CONSTRUGAD DA TESE
DE ALUGUEL

BUSINESS PLAN
EM NOVEMBRO ELABORAMOS PROJETO E PROPOSTA

CAPTACAQ DE PARCERIAS DE UMA UNIDADE NO MT.
SE CONFIRMADA SERA A PRIMEIRA NESTE MODELO
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ESTRATEGIA 3
GERAR RECEITA
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MURILO SCHNEIDER

Co-CEO Procer

2024
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Ctaaee S AGROINTELIGENCIA DE POS-COLHEITA =

idades armazenadoras

FASEO3

Armazenagem Irrigagao
e Logistica

Equipamentos e
insumos

EE— Comprar e
Desenvolver

terras

KEPLER
DAY
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NOSS0S NUMEROS

Bogota ? GUYANA  “Paramaribo LIBERIAY

f 1 ) ( i
COLOMBIA Sﬁ W/(\ Suninake

e

oS =
PN N
ECUADOR /
/
/ /
= // > i PARA CEARA

/ P AMAZONAS

/

MARANHAO

2019 / Fevereiro

BAHIA

paz BOLIVIA ) 855 ’:fT 3513

? Sucre i
Y

R o
\ o~ [ |
L N\ \
“PARAGUAY.
S Z\“ ) DE
- PARANA
Asuncion J )
Z

)
CH'7 Fa 7 #SANTA CATARINA
/

E - K

URUGUAY

& 18.568.004 T

Gran Salrtntlago
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BENEFICIOS DOS CLIENTES
2024

@ + R$ 1,5 bilhzo

Reducao perdas na armazenagem

—ii'y + 200.000 hectares

De plantio salvos com gerenciamento Procer

Em economia de energia elétrica

@ RS 150 milhses

Numeros obtidos através da média dos cases dos clientes Procer, comparando seus resultados antes x KE PLE R
apos a implantag¢ao das solugdes. DAY




A PROCER SEGUE
Inovando

&, Operacional [ Qualidade

@ Financeiro

NOVA VERTICAL
INTELIGENCIA DE DADOS

Ceres Aplicativo Medidor
ORION 2.0 CERES ORION DE VOLUME 3D




NOVA AVENIDAS DE MONETIZACAO: o
Inteligéncia de dados Total Agronegaocio

(<) {

\
\
‘ a Estatistica aplicada

600 Bilhoes

ROM M onelodas % LR



AVENIDAS DE MONETIZACAO

Qualidade . [@j

Aplicacao de |A

Gestao classificacao /
Evolucao sensoriamento <°’ gfstica
<|r_@ N Eficiéncia da operagao
unidade Vap
Inteligéncia de dados (BI)

Visibilidade de share
Otimizacao de rotas

Gestao unificada das unidades

Seguran¢a e mao de obra

Gestao

-

(od 011

Canal de negdcio

. A Hedge cambial
|nte||gen(:|a | h Gestdo de risco de crédito
mercado/ Tr

Dados estatisticos \j eguradoras
Estoque, movimentagao
Analises historicas Fermentacao esponténea

Seguro ativos (silos, secadores])
Precificagcdo dinamica




PAINEL GIGANTES DO AGRO



INDICADORES FINANCEIROS
RENATO ARROYO &/

_
W

Diretor Financeiro e RI

KEPLERINEBER




CRESCIMENTO SUSTENTADO DA KEPLER E MARGENS FORTES EM DIVERSOS MERCADOS

A atuacdo em segmentos diversificados permite o crescimento em diferentes ciclos, garantindo rentabilidade consistente e contribuicdo equilibrada da receita entre as

unidades de negdcio

Fazendas Agroinddstrias Reposicao e Servicos
( (RS mi; %) N ( 8 (R$ mi; %) N ( posie ¢ (R$ mi; %)

24,9% 0 26,6% 39,3%
CAGR19-23 CAGR19-23 CAGR19-23
| | l 271 271 275

656 727
- 487 487 g2 - 548 548 560 oo
170
200 211 . 213 219 . - 100 .

2019 2020 2021 2022 2023 2023 2024 2019 2020 2021 2022 2023 2023 2024 2019 2020 2021 2022 2023 2023 2024
\_ UDM AR UbDM AN UDM )
Ve Portos e Terminais N Negécios Internacionais
(RS mi; %) (RS mi; %)

22 O 2 ©0
CAGR19-23 @ CAGR19-23

133
153

95 95 111

171
127
106 I 111
50 62 l
. - . . Legenda

36 36
mem o P
[ @ Margem Brutal®) (%)

2019 2020 2021 2022 2023 2023 2024 2019 2020 2021 2022 2023 2023 2024
- uMm ) UDM Y,

@ % daReceita?

Observagdes: (1) Relacionado a cada unidade de negécios 3124 (2) Relacionado a cada unidade de negécios 2024 UDM
Fonte: Informagdes da Companhia



MARGENS CONSISTENTES E FLUXOS DE RECEITA EM EXPANSAO DA KEPLER

Aumento da diversificagdo da receita, expandindo multiplos fluxos de receita, mantendo a lucratividade consistente com margens estaveis

\

Receita Liquida

(R$ mi: %)
Il Portos e Terminais [l Reposigao e Sevigos Negdcios Internacionais Agroinddstrias M Fazendas
1.815
3%
1.649
12%
1.512 18512
9%
1.226
1%
14% o
40%
10%
. 34%
671 36% 36%
583 5% 39%
6% 15%
12%
11% 16%
379 33% o
2019 2020 2021 2022 2023 2023 2024
UDM

~

Fonte: Informag¢des da Companhia

(RS mi; %)

24,9%

145

24,2%

163

Lucro Bruto e Margem Bruta

27,0%
O

331

36,5%

/ONQ,P%

662

2021

2022

O

449

2023

29,7%

449

2023

30,4%

502

2024
UDM

KEPLER
DAY



MARGENS CONSISTENTES E FLUXOS DE RECEITA EM EXPANSAO DA KEPLER

Aumento da diversificagdo da receita, expandindo multiplos fluxos de receita, mantendo a lucratividade consistente com margens estaveis

/ EBITDA e Margem EBITDA \ / Lucro Liquido e Margem Liquida \
(R$ mi; %) (R$ mi; %)
21,1%
162% 16,2%
30,2%
12,6% O—
10,1% 14,2%
22,3% 22,3% 22,1% o
19,0% 548 O——0 6,4% 0
16,2% O O
14,3% o
O

|
I
|
|
|
I
|
|
|
I
|
: 364
I
|
|
|
I
|
|
|
I
|
|

337 245 243
233
109
83
m - -
2024 2019 2020 2021 2022 2023 2023 2024
\ 2019 2020 2021 2022 2023 2023 UM \ T /
Fonte: Informagdes da Companhia

DAY



BALANCO SOLIDO E UMA POSICAO DE CAIXA LiQUIDA ROBUSTA

Ve Endividamento

M DividaBruta ™ Caixae Equivalentes de Caixa == Divida Liquida/ EBITDA

Cronograma de Dividas ~

458
85 49 49 68
18 27
Caixa 2024 2025 2026 2027 2028 2029 até 2031
J

(0,5x) (0,3x) (0.3) (0,5x) (0,4x)
O =S
(2,5%)
458
338 355
282 295
o 3
132
85
40— |
_ e - [
2019 2020 2021 2022 2023 3124
G
Ve Detalhamento da Divida por Moeda
Cambio Estrangeiro
-

Fonte: Informac¢des da Companhia

@

A Kepler registrou uma posicao de caixa |I'qUId0 em
todos os trimestres reportados desde 2015

0 prazo médio atual da divida é de 3,6 anos

KEPLER
DAY



INVESTIMENTOS - CAPEX

Capex e Capex como % da Receita Liquida

(em milhdes de reais)

4,7 %

3,3% 3,1% g

2,3% . 2,0%
O— M 71,4

55,9

39,9

26,1 i o T ] .
Adequacdo de maquinas as normas de Atualizacdo infraestrutura de
seguranga NR-12 no 3724 servidores no 4723
13,2 11,9 )
a ,
B
2019 2020 2021 2022 2023 aM24 T

KW BIOCAV, langamento em abr/2024 Instalagdo da linha de pintura a p6 no
2° semestre de 2023

KEPLER

@ Aumento Capacidade Fabril @ \ovos Produtes @l Sustentagao DAY



RETORNOS CRESCENTES PARA NOSSOS ACIONISTAS

Dividendos e Juros sobre o Capital Préprio

(em milhdes de reais)

Regime de Caixa
%/Acdo
DIV: Dividendos

I JcP. Juros Sobre Capital Préprio 11,9%

8,1% 8,0%

2y 195

1,3% 1% 179
153
a7
? 14

n = ) 21 19 33 i

2019 2020 2021 2022 2023 UDM 2024

No 3724 foram pagos R$ 45,5 milhdes de DIVIDENDOS e JCP, totalizando
R$ 120,3 milhdes no acumulado do ano.

KEPLER
DAY



CRESCIMENTO COM BAIXO CONSUMO DE CAPITAL DE GIRO

Foco na otimizag¢ao do capital de giro

Contas a Receber, Estoque e Giro de Fornecedores ;. i) Capital de Giro Liquido e Ciclo de Caixa (RS mm, # of days)
W @ €]
—©— Clientes/Contas a Receber (DS0) i ~@— Estoques (DI0) =—©— Fornecedores/Contas a Pagar (DPO) Capital de Giro Liquido Ciclo de Caixa
178 236
207
179
157 158

S e B P o B

-113
2019 2020 2021 2022 2023 1724 2124 3124 2019 2020 2021 2022 2023 1724 2124 3124

) 4

MAIOR FOCO INTERNO NA GESTAO DE DSO, A HR AL DO R DI 22112 (L

1 GARANTIR A ENTREGA PONTUAL DOS
DIO, DPO EM NIVEIS OPERACIONAIS PROJETOS DE CONSTRUGAO

Observagdes: (1) DSO (Clientes/Contas a Receber] = Valor do saldo de "Contas a Receber de Clientes”, "Impostos a Recuperar”, "Despesas Pagas Antecipadamente” e "Outras Contas a Receber”; (2] DIO (Estoques) = Valor do saldo de "Estoque’;
(3) DPO (Fornecedores/Contas a Pagar) = Saldo de "Fornecedores”, "Salarios”, "Clientes Ad. Clientes”, "Impostos a Pagar”, "Comissdes” e "Outras Contas a Pagar”
Fonte: Informag&es da Companhia '\EPLER



FORTALECIMENTO DO RELACIONAMENTO COM INVESTIDORES — Dados qualitativos

4° Kepler Day consecutivo
2° Reunido Manual Education (sell sides)
02 visitas as plantas

+ 140 Reunides e Conferéncias nacionais

Nudmero crescente de acionistas

— Crescimento de 20x —l

20470 75.864
3744 4587 [

2019 2020 2021 2022 2023 set-24

25.59¢

15.440 -

Destaque 2024

1° Conferéncia Internacional 21 Instituices em NY

1Rs I
(bt EIBSTuc  wrmuyao

GROUP

Rabobank

& Santander 3& Clave INCA  millennium

INVESTMENTS

PV on
Cltl JPMorgan CORNWALL CAPITAL
(ﬁlt*&A LarranVial® (@) ROTH  Morgan Stanley

Ospraie o = : TIMESSQUARE Q

MANAGEMENT, LLC* ::)/‘\ H |_ |/\ OAKTREE

Fundos somados US$ 500 bi de Ativos sob Gestao
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Jean Oliveira Sales Officer
Airton Galinari Coamo CEO
Frederico Logemann Head of Innovation and Agricultural SLC
Strategy
Geraldo Berger VP of Bayer Latin America
Pedro Palma Rumo CEO

Luiz Tarquinio Chairman of the Board of Directors

Bernardo Nogueira Chief Executive Officer

Fabiano Schneider Industrial & Product Officer
Diego Wenningkamp Project Implementation & Digital Services Officer
Murilo Schneider Procer Co-CEO

Renato Arroyo Financial and IR Officer

Bernardo Nogueira Chief Executive Officer
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'OPENING

LUIZ TARQUINIO

Chairman of the Board of Directors
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BERNARDO NOGUEIRA

Chief Executive Officer

1).\

5 N A\



HOW EVERYTHING STARTED

IMMIGRATION OF THE KEPLER FAMILY TO BRAZIL

!1-rf_ =

p j 1wl ate
.,..u;-ut{#- Jdd"fﬂu'tfa:laH &

Vessel with German immigrants. Port of Rio de Janeiro circa 1900
Bremen — 1896.

Adolfo Kepler Senior (Foto de 1936) Olga Richter Kepler (Foto de 1937)

KEPLER
DAY

Pray and work



A HISTORY WITH REMARKABLE MILESTONES AND SUSTAINABLE GROWTH

PHASE 01 PHASE 02 PHASE 03

FROM THE FOUNDATION TO THE IPO IPO AND AGRIBUSINESS GROWTH GROWTH AND SUSTAINABLE RETURN
&8 &> i i it

OPERATIONAL
QUALITY PEOPLE RELATIONSHIPS PORTS EXCELLENCE

DIVERSIFICATION

1925 1975 1992 2015 2022

FUNDATION OF KEPLER BROTHERS, A INAUGURATION OF THE NEW FIRST PORT PROJECT IN LEAN MANUFACTURING ANNOUNCEMENT OF THE
INDUSTRIAL PARK IN PANAMBI - RS SANTOS - SP AND SAP IMPLEMENTATION PURCHASE OF PROCER

SMALL HARDWARE SHOP

2025
100 YEARS

1950 1980 2004 2016
BEGINNING OF PRODUCTION KEPLER'S INITIAL PUBLIC INAUGURATION OF THE INDUSTRIAL INAUGURATION OF THE FIRST
OF CLEANING MACHINES AND OFFERING (KEPL3) UNIT IN CAMPO GRANDE - MS DISTRIBUTION CENTER

EQUIPMENT FOR GRAINS
KEPLER
DAY



AGRIBUSINESS GROWTH AND RESILIENT DEMAND

30% OF 70% OF
PRODUCTION PRODUCTION

?0% OF 30% oF
PRODUCTION PRODUCTION

332
I 320
299
I 272
Izaa s 257 257
I 228
208
189 194 187 |
163 165 |
146 o 150 I
114 I
g4 100 g
III I
|
00 01 02 03 04 09 10 11 12 13 77 18 19 20 21 22 23 24 25E

05 06 0?7 o8 14 15 16

BRAZILIAN GRAIN CROPS

Source: Cogo Inteligéncia em Agronegécio



AGRIBUSINESS GROWTH AND RESILIENT DEMAND

Storage, Irrigation
and Logistics

Equipment
and inputs

Land Purchase
and development

Equipment
and inputs

Land purchase
and development

20

|

|

|

|

|

189 194 187 |

163 165 I

119 133 =S 134 = |

——— 123 119 . :
|

I .
00 01 02 03 04 05 06 07 :

o8 09 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25E

w

BRAZILIAN GRAIN CROPS

Source: Cogo Inteligéncia em Agronegécio



AGRIBUSINESS GROWTH AND RESILIENT DEMAND

INFRASTRUCTURE FREIGHT
COLLAPSE INFLATION 332

146 150
119 133 134

00 01 02 03 04 05 06 0?7 08 09 10 11 12 13

(=N
B
(=Y
(53]
[y
o
[y
~N
[y
@
=
w

20 21 22 23 24  25E

“= Total Crop o Installed Capacity



EVOLUTION OF BRAZILIAN GRAIN CROPS

(in million tons)

+442

MILHOES DE
TONELADAS

INFRASTRUCTURE FREIGHT
COLLAPSE INFLATION

332
320
299
272
257 257 i =
() U . i
@
()
146 150
134
123 119 13 OO
23 24 25 26 27 28 29

00 01 02 03 04 05 06 o7 08 03 10 11 12 13 14 15 16 17 18 19 20 21 22

30

. , . TO DOUBLE GROWTH
“= Total Crop o Installed capacity G Estimated store capacity @ HISTOE:E%,?&EE:E; [ﬁ 1 1 million tons stored
5.5 per year per year

31 32 33




CORELATION BETWEEN MARKET CYCLES AND KEPLER’S RESULTS

671 1226 1815 1512

10 12 13 14 15 16 17 18 19 20 21 22 23 LTM
24

Kepler's Net Revenue (R$ MM) Sogb?a[n%]Producer EBITDA =)= CSMIARevenue(R$ Bi)
margin



FACTORS THAT SUPPORT GROWTH

Phase 3

ey A = \.‘.:: SN

; V Eﬂ% T
'MARKET Ea ]

STORAGE AS PRIORITY
(CRITICAL FACTOR)

ESTIMATE ON DOUBLING
PRODUCTION + DEFICIT

INDUSTRIALIZATION
OF THE
AGRIBUSINESS
SECTOR

(e.g: ETHANOL, BIODIESEL, = == E
0IC AND RATION) =

o || — | [ —

Hill

U

e i — i i ———— -
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KW 2030 STRATEGIES

Intelligence and
Market Coverage

Storage Market

R$6 bn
:

Strengthening of
leadership

Research &
Development

Excellence in
Services

KEPLER
DAY



KW 2030 STRATEGIES

=

Strategy 2

New business
models

Storage Market

R$ 6 b n ...... trategg
° Strengthening of
Infrastructure leadership
R$10 bn New markets
L

Expand the
addressable market

Modernization of
units

KEPLER
DAY



KW 2030 STRATEGIES

Storage Market -

rategy

Strengthening of

- R$6 bn
@

O o]
Infrastructure

R$10 bn

Strategy 2 .
Real-time

Expand the
addressable market monitoring of
storage conditions ﬁ

bottlenecks in post-
harvest processes

N Generation of recurring revenues
through data supply
(insurers, tradings, banks)

9 Use of data to improve tracking
and increase the efficiency of

"/ transport routes planning

Agribusiness

R$600 bn

Identification of " 4y,

b

leadership

Strategy 3

®
To generate value by using data

Quality of grains E@j
@(’/’ Logistics

<
Banks

Management of units <'|'_\&/»

Market intelligence
e

/Tradings
f$\ Insurers

.

.

esastye
YL

suse, F:)I:l‘[:"::EEI—.2

% AGROINTELIGENCIA DE POS-COLHEITA

) -
®oueet o,
LT L

KEPLER
DAY



KW 2030 STRATEGIES

Diego
Wenningkamp

Strategy 2

Storage Market

Expand the
addressable market

== =)
— R$6 bn
y @
N Infrastructure ﬂ
R$10 bn
. Identification of iy
bottlenecks in post- ¥
Real-time

monitoring of
storage conditions

-~
Qo

harvest processes

1%

N Generation of recurring revenues
through data supply
(insurers, tradings, banks)
Use of data to improve tracking

and increase the efficiency of
transport routes planning

Agribusiness

To generate value by using data

Strengthening of

leadership

Fabiano
Schneider

Murilo
Schneider

KEPLER
DAY



KW 2030 STRATEGIC PILLARS




R 1L

GG 11

FABIANO SCHNEIDER
2024

Industrial & Product Officer




NEEDS AND CHALLENGES

AUMENTO DA CAPACIDADE

HISTORICAL SERIES
Population occupied in the agribusiness primary sector

| -19.4%
10.23 1007
) 9.45 9.3
""imwwwmw
2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022

Source: CNA - Brazilian Agriculture and Livestock Confederation

8.25

2023

CAPACITY GROWTH
Crop cycles of approximately 90 days.

Dryers sold above 200 t/h

40%
@
245% 23%/
10? 14% 13%/.\.
' 6% 59, 7 o—
> ()

2015 2016 2017 2018 2019 2020 2021 2022 2023 2024
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AUTOMATION OF UNITS

Drying
Automation

Traditional Drying

(

i
i
ggni
af
A
a|§=
ﬁh
1
N
i
1
s
I
iy
1HE
1] =
Ll =
J-’;
2 Agility in supply and intelligent ~ Complete burning
control

30%

Reduction in thermic
consumption

KEPLER
DAY



VIRTUAL PROTOTYPES

Improved products and agility in development

Velocil
Streamline 1

FLOW OF ANALYSES FOR VIRTUAL SIMULATION

IDENTIFICATION OF THE
PROBLEM

2216
INITIAL MODELLING ’j w3
= 133

0886

0pa3 (B8

Quantity of Simulations

2016 Currently
30/year 200/year

POSSIBLE SOLUTIONS Aot Tool Tamston et

Nodal Contour: Total Velocity at Phase 0.
SOLUTIONS 2 SOLUTIONS 3 SOLUTIONS 4
VARIATIONS VARIATIONS VARIATIONS
A B,CD,E AB,CD,E AB,CD,E

COMBINATIONS

VARIATIONS
AB,C,D,E

VALIDATION

KEPLER

DAY

IMPLEMENTATION &

MONITORING




TIME TO MARKET

Development within a shorter time frame 2 Patents
registered

+2 Requested (filed]

TCRC 120 - TCRC 240
ELEVADOR EA6

SECADORES SECADORES

LINHA DE KWMAX KWMAX ARROZ NOVA LINHA
i p DE SILOS

SECADOR ADS

MAQUINA DE LINHA DE SILOS MAQUINA DE
120 E 156 LIMPEZA ML 50 MAQUINA DE
= : LIMPEZA ROTATIVA

INOVAGAO ALINHADA A
ESTRATEGIA DE MERCADO

LIMPEZA

S _#?

- SANERR L
ONNANRRNR, W

ABNT NBR
17066

NORMA
BRASILEIRA

P LINHA ROSCA 3
MAQUINA DE LIMPEZA VARREDORA JORNADA LEAN JORNADA LEAN NOVA NORMA DE SILOS
SCS 170 MANUFACTURING DESENVOLVIMENTO

=
LINHA BIOCAV

MAQUINA DE LIMPEZA MAQUINA DE LIMPEZA
ABERTA 60T/H SCS 170

RV/SLIPRING
SILOS RACAO

SILOS ELEVADOS SL 36
ZONA SISMICA

LAUNCH EVERY 4 YEARS LAUNCH EVERY 2 YEARS LAUNCH EVERY 1.5 YEAR | gl
KEPLER

DAY




DEVELOPMENT AND INNOVATION

Evolution of revenues from new products in the last 5 years

New products =8— \ersioning —e— Total developments
46.1%

Restructuring
R&D: dedicated
team

11%

2022 2023 2024

Revenues from new products

18.6% of revenues in 2023
In 2024 we reached 46. 1%

Projects
developed

1.77k
I— —
2021

105

KWMAX dryers
since 2021

Reduction in the emission of t/CO,

8.73k
4.32k

2022

2023

2

Projection

()

|
|
12.92k :
|
|
|

2024 g

—

_2025

7.20 s t/CO,

Reduction in emissions

from 2021 to 2024

KEPLER
DAY



Three innovation horizons - Currently

value

time

KEPLER
DAY



Three innovation horizons - 2030
% Revenue 2030

TARGET
55%

value

time

KEPLER
DAY



PREPARATION OF MANUFACTURING UNITS 2025 - 2030

Campo Grande — State of Mato Grosso do Sul

Built Area of 33,000 m2

The manufacturing area will be entirely occupied

Plant will expand from 3 product lines to 7 product lines

Panambi — State of Rio Grande do Sul

Built Area of 55,000 m2

Expansion of the R&S and Ports & Terminals areas (5,500 m2)

Central Plant available for expansion of the existing lines
Expansdo
% Novos Produtos | o

Possibility of expansion remains, with an area of 19,000 m2

\\)‘ ‘.’ :
\ ‘

Linha de R&S

KEPLER
DAY
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RENTAL OF STORAGE UNITS - ", =

A

To build grain storage units that will be rent to
clients in strategic sites, without any capital
contribution by the company.

I

I AN

ol

Il
I

i
I L

Saiis

I

|

A

Kepler in the leading role, providing new solutions
and creating demand;

Capitalize the Company’s unique position in the
market;

Generate new recurring revenues.




EXPERTISE THAT GENERATES TRUST
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THE COMPANY HAS A UNIQUE MARKET POSITION

KNOWLEDGE ACCESS ASSERTIVENESS CAPACITY PRESENCE

Units rented with

liquidity (safe for coverage (+100 persons
investors) and +1000 deals/year)
Drivers of production, Top Of Mind - 25 years

deficit and logistics. 70% are recurrent clients

DEFINITION OF
THE SITE

Vel

Broad commercial

oooooo

Engineering with With ‘360’ deliveries, we Robust post-sales
tradition and have already performed network
innovation, side by side works from end to end 9 Development Centers/ Monitoring
Large engineering team, with +250 simultaneous sites and permanentaccess to clients.
+100 engineers PDEK develops the partners

EQUPAMENTDS i

+
BUILDING INFORMATION M

SUPPORT AND
oy MAINTENANCE
= ﬁ QC‘:
2 &5 2%
KEPLER

DAY



STRUCTURE OF THE RENTAL MODEL

We are creating a structure to connect the stakeholders

Through a fund or other Contracted to build the unit Uses the unitand pays the
mechanisms, investors make and receives remuneration (% rent under a long-term rental
contributions and receive return) contract.

earnings.

All stakeholders will get other related gains. Kepler, for example, will sell its equipment and receive recurrent revenues from
maintenance contracts regarding the rented units.

In this initial phase, the focus is on clients that, on their majority, are robust players wishing to accelerate their origination and/or
that adopt ‘asset light’ strategies.



EVOLUTION OF THE JOURNEY

A learning trail, step by step...

2023

BUSINESS VISION;

BENCHMARKING
BASED ON
COMPANIES WITH
SIMILAR MODELS.

SECOND
SEMESTER

CONSTRUCTION OF THE
RENTAL THESIS;

BUSINESS PLAN;

ATTRACTION OF
PARTNERSHIPS.

TESTING OF THE CONCEPT/
THESIS WITH THE CLIENT;

ADJUSTMENTS TO THE MODE

CONTACT WITH DIFFERENT
INVESTMENT AGENTS;

ACCESS TO MORE THAN 10
CLIENTS.

SECOND
SEMESTER

CONCLUSION OF THE
PROPOSED STRUCTURE
(INVESTOR, KEPLER AND
CLIENT);

PRESENTATION TO SOME
TARGET CLIENTS;

IN NOVEMBER, WE DEVELOPED THE PROJECT AND THE
PROPOSAL FOR A UNIT IN THE STATE OF MATO GROSS.
IF CONFIRMED, IT WILL BE THE FIRST UNDER THIS
MODEL.
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7 PROCER

e POST-HARVEST AGROINTELLIGENCE

in2011

ity of

2 crop

ction

PHASE 03

Storage,
Logistics

Equipment and

Irrigation and

inputs

Land
purchase and

development

KEPLER
DAY



OUR FIGURES

R$120 billion

Value of connected grains

Boqoté~\7

COLOMBIA

LIIEII:?

GUYANA 'P(aramar»bo

( SURINAM /

RR \/‘4—/\/_:\4:«:-;.

C

PARA CEARA

N
ECUADOR \M?

AMAZONAS

PARAIBA

BRASIL
-t ALAGOAS 2019 / Fevereiro

BAHIA

it @ 855 ™ 3.513

(> Paz BOLIVIA
4

Sucre ESPIRITO,SANTO

CH?

Gran Salnt«ago

IMATO GROSSO
DEL SUR

2 18.568.004 T

Jf SAN PABLO RIO DE
ANEIRC
PARAGUAY JANERS
ESTADO DE
b PARANA
Asuncion }
SANTA CATARINA

= KEPLER
DAY




Benefits for clients
2024

@ + R$1.5 billion

Reduction in storage losses

of plantations saved through Procer management

—ii'y + 200,000 hectares

in electricity savings

@ R$150 million

Figures obtained from the average of cases of Procer’s clients, comparing the results before versus after the KE PLE R
implementation of the solutions. DAY




PROCER CONTINUES TO
innovate

NT OF UNITS

%, Operational [ Quality

@ Financial

NEW VERTICAL
DATA INTELLIGENCE

Ceres App
ORION 2.0 CERES ORION

3D VOLUME
Meter

KEPLER
DAY



New monetization avenues: . _
Data intelligence Total Agribusiness

600 billion

60 million tons

R$120 billion % DAY

KEPLER



Monetization avenues

Manage
ofUnitsrrIC-\@/»

Data intelligence (BI)

Unified management of units

Security and workforce

Market Intell
Tradings

- Supply of statistic data
- Inventory, turnover
- Historical analyses

Quality of g- [@]

Use of Al

Classification management
Sensing evolution <<C/’) giStiCS

- Efficiency of operations
- Share visibility
- Optimization of routes

) o

| -_—

| - Business channel
\ - Foreign exchange hedge
I In. - Management of credit risk

f$\ ‘ Insurers

- Spontaneous fermentation
- Assetinsurance (silos, dryers])
- Dynamic pricing



“AGRO GIANTS” SESSION




RENATO ARROYO

Financial and IR Officer

KEPLERINEBER




KEPLER’S SUSTAINED GROWTH AND STRONG MARGINS IN DIFFERENT

MARKETS

Activities in diversified segments allow growing in different cycles, ensuring a consistent profitability and a balanced contribution of revenues among the business units

Ve Farms N Agribusiness N ~—— Replacement and Services
(R$ million; %) (R$ million; %] (R$ million; %]
24.9% 26.6% (MM 39.3% MM
CAGR 19-23 CAGR19-23 A CAGR19-23 7
656 D 727 Gaw)
271 271 275
529
487 487 548 548 560 -
434 478
. l - .
200 211 . 213 219 . L .
- | =
2019 2020 2021 2022 2023 2023 2024 2019 2020 2021 2022 2023 2023 2024 2019 2020 2021 2022 2023 2023 2024
\_ UbDM AR ubM J U UDM
Ve Ports and Terminals N International Business
(R$ million; %} (R$ million; %)
27.7% @ 15.7% @/ @
CAGR19-23 CAGR19-23
(e
133 171
153
127
95 95 o I 111 111
- . > . . . K
36 36 ey
[ . | 18 - -
[ ™ Gross Margin(t) (%)
2019 2020 2021 2022 2023 2023 2024 2019 2020 2021 2022 2023 2023 2024
L uM ) uM ) @ % ofRevenues®?

Notes: (1) Relating to each business unit on 3024 (2] Relating to each business unit on 2024 LTM
Source: Information from the Company



KEPLER’S CONSISTENT MARGINS AND REVENUE FLOWS IN EXPANSION

Increase in the diversification of revenues, expanding several revenue flows and keeping the profitability consistent with stable margins

Net Revenues \ / Gross Profit and Gross Margin \
(R$ million; %) (R$ million; %)
Il Ports&Terminals [ ;espia;iir:sent International Business Agribusiness ™ Farms
1,815 pe.o
3% /ONQ'P% 29.7% 30.4%
27.0%
12% Lidd 24.9% 24.2% o O
1,512 1,512 O 0O
9%

1,226

1% 9% 662

14%

109 40%

: 502
349 449 449
671 36% 36%
583 5% 39% 331
6% 15%
12%
11% 16%
37% 33% 6% 145 E
2019 2020 2021 2022 2023 2023 2024 2019 2020 2021 2022 2023 2023 2024
K LT™ / K LT™ /
KEPLER

Source: Information from the Company DAY



KEPLER’S CONSISTENT MARGINS AND REVENUE FLOWS IN EXPANSION

Increase in the diversification of revenues, expanding several revenue flows and keeping the profitability consistent with stable margins

/ EBITDA and EBITDA Margin N e Net Income and Net Margin N
(R$ million; %) (R$ million; %)
21.1%
30.2%
16.2% 16.2% 14.7%
22.3% 22.3% 22.1% 12.6%
19.0% O 10.1% O
. 16.2% O o
14.3% o 548 6.4% 382
> O

364
337 337 245 245 243

Zes 155

109 68 .

& - 38 e

2019 2020 2021 2022 2023 2023 2024 2019 2020 2021 2022 2023 2023 2024
K LTM / \ LTM /

Source: Information from the Company =
KEPLER

DAY



SOUND BALANCE SHEET AND ROBUST NET CASH

s Indebtedness ~N s Debt Schedule ~N

I Gross Debt ™ Cash and Cash Equivalents === Net Debt/EBITDA

(0.5x) (0.3x) (0.3x) (0.5x) (0.4x)
{
O
(2.5x) e
458
338 355
282 295
o W
132 -
85 68
40 pom 57 - 18 49 49 27
_ I = - — - - - | -
2019 2020 2021 2022 2023 3124 Cash 2024 2025 2026 2027 2028 2029 until 2031

- J - J
Ve Breakdown of Debt, by Currency ~

Foreign Exchange

s 2.\ Keplerrecorded a Net cash position in all quarters
A - @ reported since 2015

Currently, the average maturity of debt is 3.6 years

- J

Source: Information from the Company

KEPLER
DAY



INVESTMENTS - CAPEX

Capex and Capex as a % of Net Revenue

(in millions of reais)

4,7%
3,3% % .
2,3% 4 3,1% 2,7%
O- M 71,4
55,9
39,9
26,1
13,2 11,9
2019 2020 2021 2022 2023 9M24

@ Aumento Capacidade Fabril @Novos Produtes @I Sustentago

Some examples of Investments in adequacy and
modernization

Adequacy of machines to NR-12

security standards Serverinfrastructure update in 4023

B

AJdL

KW BIOCAY, launch in apr/24

Isetup of the powder paint line in the
2nd Half of 2023

KEPLER
DAY



GROWING EARNINGS FOR OUR SHAREHOLDERS

Dividends and Interest on Equity

(in millions of reais)

Cash System
%/Share

DIV:: Dividends
B (0C: Intereston Equity 11.9%
8.1% 8.0%
5.1% .
1.3% 2.1% 179
153
47
7 14

2019 2020 2021 2022 2023 UDM 2024

The payment of DIVIDENDS and 10C amounted to R$45.5 million in
3024,and R$120.3 million year-to-date.



GROWTH WITH LOW USE OF WORKING CAPITAL

Focus on the optimization of working capital

Accounts Receivable, Inventory and Turnover of Suppliers (4 ordays) Net Working Capital and Cash Cycle (RS millions, # of days)
W @ €]
=E— Clients/Accounts Receivable (DS0) i =@~ Inventories [DIO]2 =O— Suppliers/Accounts Payable (DPO) i Net Working Capital Cash Cycle
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179
157 158
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2 INCREASED INTERNAL FOCUS ON THE 2 IMPROVED INVENTORY COVERAGE,

MANAGEMENT OF DSO, DIO, DPO IN

ENSURING A TIMELY DELIVERY OF
OPERATIONAL LEVELS

CONSTRUCTION PROJECTS

Notes: (1) DSO (Clients/Accounts Receivable) = Value of the balance of “Trade Accounts Receivable," “Taxes Recoverable," “Pre-paid Expenses” and "Other Accounts Receivable”; (2] DIO (Inventories) = Value of “Inventory” balance; (3] DPO

(Suppliers/Accounts Payable) = Balance of “Suppliers,” "Salaries,” "Clients Ad. Clients,” “Taxes Payable," "Commissions” and "Other Accounts Payable*
Source: Information from the Company KEPLI:R



STRENGTHENING OF RELATIONSHIP WITH INVESTORS — QUALITATIVE DATA

4th consecutive Kepler Day

2nd “Manual Education” Meeting (sell side)

02 visits to plants

+ 140 national Meetings and Conferences

Growing number of shareholders

— 20x Growth —l

70,470 75,864

2019 2020 2021 2022 2023 Sep-24

25,597

15,440 -
3744 4587 [

2024 Highlights

1st Internacional Conference [21 Institutions in NY

1Rs I
(bt EIBSTuc  wrmuyao

GROUP

& Santander 3= Clave INCA  millennium

INVESTMENTS

2. Rabobank

7~~~
Cltl JPMorgan CORNWALL CAPITAL
ﬂ'rﬁ:Aﬁ Larrainvial™ (G) ROTH MorganStanley

Ospraie W @ SLC TIMESSQUARE Q

MANAGEMENT, LLC* :)/'\ H |_ | /\ OAKTREE

Total Funds amount to US$500 billion in Assets under Management
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