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De uma empresa de Loyalty por Coalizdo para uma Plataforma Completa

Desde 2020, crescimento de 96%2 (CAGR) em Techfin, demonstrando a evolugéo da Dotz

PLATAFORMA DE ENGAJAMENTO DOTZ MIX FATURAMENTO (%)

N @ Loyalt
Dados Varejo Fisico Marca yary
\\’1 :,’ Marketplace
& 269 > Techfin
478 mil SKUs Numero de PDV's Eleita a empresa mars
diistintos com Dotz em encantadora do :
The, todo o Brasil segmento de
17bindes SKUs na oo T fidelidadte’ .
.
[ ]
[ ]
SuperApp Marketplace E
2
6,6 milhdes R$ 201 milhées - ng?’/
[ ]
downloads GMV processado Ultimos + o
P e SUPER APP E
. 6%
T [ ]
Empréstimo Pessoal .

R 353 » 259%
milhGes % do CDI TECHFIN
Originagdo de crédito Percentual da Rentabilidade do
dftimos 12 meses originacdo na base de FIDC parceiro no
clientes Dotz no 1524 2724 .

v

'Fonte: Consumidor Moderno
2 Compound Annual Growth Rate, ou Taxa de Crescimento Anual Composta, mede o crescimento durante um periodo especifico. O 2T24 foi anualizado para fins de comparagdo histérica



DESEMPENHO
OPERACIONAL



Destaques Operacionais 2T24 e 1524
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Continuamos evoluindo nossa plataforma e entregando mais rentabilidade: EBITDA de R$ 5,5 mm no 2T24 vs R$ (9,8) no 2T23

Melhoria geral nos
indicadores financeiros,
de faturamento a EBITDA

+ crescimento
+ margem

+ eficiéncia

+ EBITDA

Evolucao da Plataforma

aliada a Rentabilidade

*Excluindo os efeitos do IFRS-16 para manter a comparabilidade historica

+6,7 p.p.

+5,0 p.p.

Crescimento faturamento Techfin

Crescimento forte, previsivel e constante

Aumento da Margem Bruta

Impactado pelo aumento da
representatividade de Techfin no faturamento

Reducdo do SG&A
Resultado do foco em eficiéncia operacional

Variagao do EBITDA*

De R$ (9,8) no 2723 para R$ 5,5 mm no 2724 e
de R$ (25,7) no 1S23 para R$ 4,6 no 1524
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Continuamos focados no crescimento da plataforma de forma sustentavel

Compromisso da Dotz: eficiéncia, crescimento e cross-sell

/ Crescimento de Techfin

forte, previsivel e constante, com rentabilidade

Consolidag¢ao do Loyalty

crescendo a rede e fazendo cross-sell com servigos financeiros

Eficiéncia operacional

com foco continuo na racionalizagdo de despesas e margens operacionais

v



Evolugéo Créd ito CRESCIMENTO TECHFIN CONSOLIDAGAO LOYALTY

Crescimento constante da originagdo de crédito com manutengéo de retornos substanciais para os cotistas do FIDC
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EFICIENCIA OPERACIONAL

ORIGINAGAO (R$ mm) RETORNO* QUOTAS FIDC (% CDI)
12,2
259%
227%
80,8 203%
177%
q +143 p.p.
116%
47%
23%
[

2723 2T24 4722 1723 2723 3723 4723 1T24 2724

*Retorno FIDC no periodo / CDl acumulado no periodo



Evolugao Faturamento Techfin

Faturamento de Techfin com crescimento forte, previsivel e constante

CRESCIMENTO TECHFIN

CONSOLIDAGAO LOYALTY
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EFICIENCIA OPERACIONAL

FATURAMENTO (R$ mm)
g -+
22,7
18,9
17,7
16,5
14,5

10,5
1T23 2723 3723 4723 1T24 2T24
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Consol idagéo Loyalty CRESCIMENTO TECHFIN _ EFICIENCIA OPERACIONAL
. . Dotz Parcela
( Nova jornada do cliente no PDV, com SuperApp ( (BNPL)

° Projeto piloto com 12 loja (de 65) do

o d o fisi Beneficios para o Consumidor
parceiro ae varejo TIsICO.

Clientes ativos no

més com App Dotz e Flexibilidade: 7 dias s/juros ou até 6x
(Jun vs Jul) e Conveniéncia: pagamento simples
e Aumento do poder de compra

¢ Clientes com App ganham mais Dotz.

porz/J
P&RCELA

COMPRE AGORA £
PAGUE DEPOIS

Beneficios para o Parceiro
o e B

. Economia de MDR
(lelentejsl)n e Zero risco de crédito
unvs +Vendas: aumento de frequéncia e ticket
Pagamento parcelado no PDV




C resci mento Co m eficiéncia CRESCIMENTO TECHFIN CONSOLIDAGAO LOYALTY

Apos trés anos de investimentos na plataforma Dotz, retornamos a valores de SG&A inferiores ao periodo pré-IPO.
Nesse mesmo periodo, criamos o negécio de Techfin que cresceu 67% ano contra ano (1524 vs 1523).
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EFICIENCIA OPERACIONAL

35%

1S24 anualizado

SG&A (R$ mm)
Percentual de
Techfin no 6% 9% 13% 22%
Faturamento:
2020 2021 2022 2023
(102,3)

(112,6)
(119,1) (124.6)

(23,7) [

SG&A 2020 + Inflagao (55.6)

® SG&A realizado
M A SG&A =valores investidos*

(86,8)

® Novo produto B2B

Investimentos* de SG&A na Plataforma Dotz no periodo: R$ 166,1mm  * Aquisigdo NoVerde e
aceleragao de Techfin

*Simulagédo considerando os valores de SG&A investidos acima do crescimento da inflagdo no periodo

(129,3)

SuperApp
Nova Marca
Dotz Parcela

Ganho de
eficiéncia



Reduc¢ao do CAPEX

CRESCIMENTO TECHFIN

CONSOLIDAGAO LOYALTY
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EFICIENCIA OPERACIONAL

Além de investimentos em SG&A, também tivemos investimentos substanciais em CAPEX ao longo dos ultimos trés anos na Plataforma Dotz

Percentual de
Techfin no 6%
Faturamento:

CAPEX + Inflagdo
@® CAPEX realizado
Il A CAPEX =valores investidos*

6,6

12,3

7.3

9%

2020

Investimentos* CAPEX na Plataforma Dotz no periodo: R$ 44,1 mm

2021

CAPEX (R$ mm)

20,5

7.7

13%

2022

22%

2023

® Novo produto B2B
¢ Aquisigdo NoVerde e
aceleragao de Techfin

*Simulagédo considerando os valores de CAPEX investidos acima do crescimento da inflagdo no periodo

35%

83

1S24 anualizado

¢ SuperApp
Nova Marca
® Dotz Parcela
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Com Pa rativo: CAPEX e Amorti Zagé (o) CRESCIMENTO TECHFIN CONSOLIDAGAO LOYALTY EFICIENCIA OPERACIONAL

Os investimentos pesados na Plataforma Dotz trazem impactos na Depreciagdo e Amortizagcdo, embora o nivel de investimento atual seja muito menor

DEPRECIAGAO E AMORTIZAGAO, CAPEX (R$ mm)

Depreciagdo e Amortizagdo*

*Excluindo o efeito do IFRS-16 na Depreciagdo e Amortizagdo no 2724



DESEMPENHO
FINANCEIRO:
RESULTADO 2124
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Atingimos o EBITDA de R$ 5,5 mm no 2T24, fruto do novo patamar de
rentabilidade alcang¢ado pela Dotz

RECEITA LIQUIDA ANTES DOS CUSTOS DE RESGATES (R$ mm) LUCRO BRUTO (R$ mm) e MARGEM BRUTA (%)

619 56,6 49% 46% 55%

59,7
. ] . :
2723 1T24 2T24 2723 1T24 2T24
SG&A (R$ mm) EBITDA (R$ mm)

5,5 6,3

1T24 2T24, 2T24,
(0.9) excl IFRS-16 ind. IFRS-16
25,7 (25,0)
(29,7) ¢ !

(38,7) (9.8)
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Receita Liquida antes de Custos de Resgates de R$ 118,6 mm no 1524

FATURAMENTO (R$ mm) RECEITA LIQUIDA ANTES DOS CUSTOS DE RESGATES (R$ mm)
Safra 2023

129,6 18,3 ® Safra

R$ 36,4
| | ° reconhecidos no 19,7 18,6

e O
R$ 81,9 mm a ser
reconhecido nos
proximos trimestres

1823 1524 1523 1524

CRONOGRAMA DE RECONHECIMENTO DE RECEITA DIFERIDA (R$ mm)

G ° ® 2020 @ 2021 2022 2023 @ 2024

2579

(82,2)

ol 42,7

20,1 25

2025 2026 2027 2028

Dez/23 Safras antigas  Impostos Safras novas Mar/24
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Evolugao do Lucro Bruto

Margens também refletem o novo patamar de rentabilidade da Dotz, com aumento do mix de Techfin

LUCRO BRUTO e MARGEM BRUTA (R$ mm e %) LUCRO BRUTO e MARGEM BRUTA (R$ mm e %)

Percentual de Techfin no Faturamento:

16% 23% 25% 24% 31% 40% 19% 35%
o 55% .
3% 49% 50% 46% 46% 6% 51%
60,1
32,6 b
31,6 31,3 547

1723 2723 3723 4723 1724 2724 18213 1S24



Evolugcao do SGRA e readequacao de estrutura

Evolugdo constante e otimizagdo da estrutura de despesas

SG&A (excluindo efeito do IFRS-16; em R$ mm)
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Evolugao do EBITDA

Evolugéo relevante tanto no comparativo trimestral quanto semestral

EBITDA* (R$ mm)

515

+R$ 6,4mm

2724

4 +R$ 15,3mm

0.9)

(15,9)

*EBITDA excluindo o efeito do IFRS-16. EBITDA incluindo esse efeito: R$ 6,3 mm no 2T24 e R$ 5,3mm no 1S24.

detz

EBITDA* (R$ mm)

4,6

+R$ 30,3mm

1S24

(25,7)
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Continuamos focados no crescimento da plataforma de forma sustentavel

Compromisso da Dotz: eficiéncia, crescimento e cross-sell

/ Crescimento de Techfin

forte, previsivel e constante, com rentabilidade

Consolidag¢ao do Loyalty

crescendo a rede e fazendo cross-sell com servigos financeiros

Eficiéncia operacional

com foco continuo na racionalizagdo de despesas e margens operacionais

v



|
Obrigado!



QUARTER
REVIEW: 2Q24




From a Loyalty by Coalition company to a Complete Platform

Since 2020, a growth of 96%2 (CAGR) in Techfin shows the evolution of Dotz

DOTZ'S ENGAGEMENT PLATFORM

Data Physical Retail Brand

V.
(2 269 it
478,000 different Number of Dotz’s Voted the most

SKUs POS across Brazil charming company in

11 billion SKUs at the loyelty segment’
Dotz base
SuperApp Marketplace
6,6 million R$ 201 million
downloads GMV processed in the last
twelve months SU PE R APP
Personal Loan
R$ 353 41% 259%
orpe (]
million of CDI TECHFIN
Credit origination in Percent of crediit FIDC partner
the last twelve months origination on Dotz's profitability in
client base, 1H24 2Q24

'Source: Consumidor Moderno
2 Compound Annual Growth Rate, measures the growth in an specific period. 2Q24 was annualized to be historically comparable.

BILLINGS MIX (%)

6%

detz

® Loyalty
Marketplace
Techfin

CAGR?
+96%



OPERATIONAL
PERFORMANCE
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2Q24 and 1TH24 Operational Highlights

We continue to evolve our platform and deliver more profitability: EBITDA of R$ 5.5 million in 2Q24 vs R$ (9.8) in 2Q23

2Q24 1H24
Across the board veee e
) |m.prc.)ve.ments In +57% +67% Techfin Billings Growth
financial indicators, from ° ° Strong, predictable and constant growth

billings to EBITDA

+ growth Increase in Gross Margin
growt +6.7 p.p. +5.0 p.p. . o L
. Impacted by the increase in Techfin’s billings
+ margin share
+ efficienc
y -33% -31% SG&A Reduction
+ EBITDA ° ° Result of focusing on operational efficiency

Change in EBITDA*

From R$ (9.8) in 2Q23 to R$ 5.5 million in 2Q24
and from R$ (25.7) in 1H23 to R$ 4.6 in 1H24

Platform Evolution
combined with

*Excluding IFRS-16 effects.
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We remain focused on growing the platform in a sustainable way

Dotz's commitment: efficiency, growth and cross-sell

] Techfin Growth
strong, predictable and constant, with profitability

Loyalty Consolidation

growing the network and cross-selling with financial services

Operational Efficiency

with continuous focus on rationalizing expenses and operating margins

v



Cred it EVOIution TECHFIN GROWTH LOYALTY CONSOLIDATION

Constant growth in credit origination with maintenance of substantial returns for FIDC shareholders

detz

OPERATIONAL EFFICIENCY

ORIGINATION (R$ mm) FIDIC RETURN* (% CDI)
12,2
259%
227%
80,8 203%
177%
q +143 p.p.
116%
47%
23%
®

2Q23 2Q24 4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24

* FIDC return in the period / CDl accumulated in the period
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OPERATIONAL EFFICIENCY

£

22,7

Techfin Bi"ing Evolution TECHFIN GROWTH LOYALTY CONSOLIDATION
Techfin billings with strong, predictable and constant growth
BILLINGS (R$ mm)
18,9
17,7
16,5
- ®
14,5

10,5

£

1Q23 2Q23 3Q23 4Q23

1Q24

2Q24
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Loya Ity Co nso I id at i o n TECHFIN GROWTH _ OPERATIONAL EFFICIENCY
_ ] Dotz Parcela
N st at POS, with SuperA
( ew customer journey wi uperApp ( (BNPL)

° Pilot project with 1st store (out of 65) of

J . Benefits for the Consumer
the physical retail partner.

Active customers in e .
the month with App e Fexibility: 7 days interest-free or up to 6
Dotz (Jun vs Jul) SIS

e Convenience: simple payment

e Increased purchasing power

® Customers with an App earn more Dotz.

porz/J
P&RCELA

A detx - COMPREAGORAE
—— ,—7--7-._-.... ¥ . PAGUE DEPOIS

Benefits for the Partner

LUCAS, Abra 0 APP e pague ate &

$940,41 com seus Dotz € ganhe

+Dotz nessa compra sbiindo oapp
até 0807724 14:11!

MDR Economics
Zero credit risk

+Sales: increase in frequency and ticket
Payment in installments at POS

New customers on
the App (Jun vs Jul)
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TECHFIN GROWTH LOYALTY CONSOLIDATION OPERATIONAL EFFICIENCY

Growth with Efficiency

After three years of investments in Dotz platform, we returned to SG&A values lower than the pre-IPO period.
In the same period, we created the Techfin business, which grew 67% Y-o-Y (1H24 vs 1H23).

SG&A (R$ mm)
Techfin )
percentage in (RS 9% 13% 22% 35%
Billings:
2020 2021 2022 2023 1H24
(102,3)

(112,6)
(119,1) (124,6)

(129,3)_1 Efficiency

ain
SG&A 2020 + Inflation (55.6) (23.7) I: 9
® SG&A actual (86.8)
M A SG&A =invested amounts*
New B2B product ® SuperApp
. o .
SG&A investments* on the Dotz Platform in the period : R$ 166.1 mm M SEE R MGG
and Techfin ® Dotz Parcela

acceleration

* Simulation considering SG&A values invested above inflation growth in the period.
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CA P E X red u Ct i o n TECHFIN GROWTH LOYALTY CONSOLIDATION OPERATIONAL EFFICIENCY

In addition to investments in SG&A, we also had substantial investments in CAPEX over the last three years on the Dotz Platform

CAPEX (R$ mm)
Techfin as
a % of 6% 9% 13% 22% 35%
Billings:

CAPEX + Inflation
® CAPEX actual
I A CAPEX = invested amounts*

20.5
12.3
66 7 7 o
2020 2021 2022 2023 T
® New B2B product ¢ SuperApp
CAPEX investments* on the Dotz Platform in the period: R$ 44.1 mm ® NoVerde acquisition  * New Brand

and Techfin acceleration® Dotz Parcela

*Simulation considering CAPEX values invested above inflation growth in the period. 10
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Com pa rison: CAPEX & Amo rtization TECHFIN GROWTH LOYALTY CONSOLIDATION OPERATIONAL EFFICIENCY

Heavy investments in the Dotz Platform have impacts on Depreciation and Amortization, although the current level of investment is much lower

DEPRECIATION & AMORTIZATION, CAPEX (R$ mm)

Depreciation & Amortization (D&A)*
CAPEX

% Delta: D&A vs CAPEX

o
7,3 72 7.3 7.3 7.2 7,2

7,0

—

1Q23 2Q23 3Q23 4Q23 1Q24 2Q24

*Excluding the effect of IFRS-16 on Depreciation & Amortization in 2Q24. 11



FINANCIAL
PERFORMANCE:
2Q24 RESULTS
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We reached an EBITDA of R$5.5 million in 2Q24, as a result of the new level of

profitability achieved by Dotz

Net Revenue before Redemption Costs (R$ mm)

59,7

2Q23 1Q24 2Q24

619

56,6

SG&A (R$ mm)

2Q24

2Q23 with-IFRS-16

_. (29,7) 2z 5.0

(38,7)

Gross Profit (R$ mm) and Gross Margin (%)

49% 46% 55%
29,0 28,8 313
2Q23 1Q24 2Q24

EBITDA (R$ mm)
55 6.3

1Q24 - -
2Q24 2Q24
(0,9) ex-IFRS-16 with-IFRS-16

(9.8)




Net Revenue before Redemption Costs of R$118.6 million in 1H24

Billings (R$ mm) Net Revenue before Redemption Costs (R$ mm)

129,6 18,3 ® 2023 Vintages

R$ 36.4 recognized
| | ° in 1H24 119,7 18,6 °
R$ 81.9 mm to be
recognized in e
following quarters
1H23 1H24 1H23 1H24

Deferred revenue recognition schedule (R$ mm)

G e ® 2020 @ 2021 2022 2023 @ 2024

2579
w
o9 ]
|

125,4

G oy
—

20,1 25

detz

Dec/23 Old vintages Taxes New vintages  Jun/24 Total 2024 2025 2026 2027 2028
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Gross Profit Evolution

Margins also reflect Dotz's new level of profitability, with an increase in the Techfin mix

GROSS PROFIT (R$ mm) and MARGIN (%) GROSS PROFIT (R$ mm) and MARGIN (%)
Techfin as a % of Billings:
16% 23% 25% 24% 31% 40% 19% 35%
55% 7
49% 50% . . ” 51%
43% 9 46% 46% 46%
32,6 60,1
silje 313 54,7

1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 1H23 1H23



SG&A Evolution and structure adjustment

Constant evolution and optimization of the expense structure

SG&A (excluding IFRS-16 effect; in R$ mm)

detz




EBITDA Evolution

Relevant evolution in both quarterly and half-yearly comparisons

EBITDA* (R$ mm)

515

+R$ 6.4mm

2Q24

(0,9)
4 +R$ 15.3mm

(15,9)

*EBITDA excluding the effect of IFRS-16. EBITDA including this effect: R$6.3mm in 2Q24 and R$5.3mm in 1H24.

detz

EBITDA* (R$ mm)

4,6

+R$ 30.3mm

1H24

(25,7)
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We remain focused on growing the platform in a sustainable way

Dotz's commitment: efficiency, growth and cross-sell

] Techfin Growth
strong, predictable and constant, with profitability

Loyalty Consolidation

growing the network and cross-selling with financial services

Operational Efficiency

with continuous focus on rationalizing expenses and operating margins

v
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Thank You!



